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Fishing Line Developer

Fishing Line Checklist

"l Your Fishing Line is precisely targeted
. Alistener would know immediately whether it is meant for them or not

"l Your Fishing Line is problem based
.| The problem is very specific
| Alistener would know immediately whether they have that problem or not
.| The problem is stated in the target’s words

.l Your Fishing Line uses natural, not stilted language
| TItuses a concrete description
.| Itis simple to understand

.| Your Fishing Line is 15 words or less

.l You know your follow-up inquiry

.l You know your 30-second follow-on
Ll Astory

“You know when...?”

A case study
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Clarification

.l Your Fishing Line is simple to remember and repeat correctly

.| Non-prospects repeat it accurately

What not to worry about:
« Differentiation
» Leaving prospects on the table
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Fishing Line Exercise

What are the one or two issues that come to the top for you in the Problemeter
STEP1 Recap exercise?
Top Issues Pervasiveness Urgency Expensiveness Skills Evaluation
. . Using the above issue(s) and your target, write at least five versions of your
STEP 2 Articulation . .= aLine.

Fishing Line

STEP 3 Practice Practice your two favorite Fishing Lines at least seven times each. Based on this
practice, what is the most natural, flowing Fishing Line for you?

Fishing Line

STEP 4 Test Try delivering your Fishing Line, unchanged, to at least 20 prospects. Adjust and
refine, as needed.
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